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TANDY ELECTRONICS

TANDY CORPORATION (AUSTRALIAN BRANCH)

280-316 VICTORIA ROAD, RYDALMERE, N.S.W. 2116. AUSTRALIA. TELEPHONE: 638-6633
P.0. BOX 229, RYDALMERE, NSW. 2116.  TELEX 25425 CABLE TIEDOWN

TO ALL DEALER STORES, AREA DIRECTORS
FROM DAVE HENBY
SUBJECT TRS-80 SYSTEM COMPARISON

DATE 15TH APRIL, 1982

WHICH COMPUTER SYSTEM DO YOU SELL YOUR CUSTOMER, MODEL
II OR MODEL III? THE CHART BELOW GIVES SOME COMPARISON TO
HELP YOU MAKE A DECISION. IT MUST BE POINTED OUT THAT THESE
ARE THE MAXIMUM QUANTITIES THAT A GIVEN SYSTEM WILL HANDLE.
IT MAY BE A HARDWARE OR SOFTWARE LIMITATION, IN OTHER WORDS,
THAT MAY BE THE MAXIMUM QUANTITY THE COMPUTER WILL HANDLE,
OR THE DESIGN LIMITS OF THE PROGRAMME.

IF YOU SELL A MODEL III COMPUTER TO A CUSTOMER WHO HAS
990 NAMES AND ADDRESSES TO PUT ON FILE, IT WILL DO THE JOB -
TODAY! WHEN YOU ASCESS A CLIENTS NEEDS YOU MUST TAKE INTO
CONSIDERATION GROWTH POTENTIAL. HE WILL EITHER GROW, OR GO
OUT OF BUSINESS. A RULE OF THUMB WOULD BE THAT HIS NEEDS
SHOULD BE LESS THAN 75% OF THE SYSTEM'S CAPABILITIES, OR GO
TO THE NEXT SYSTEM.

THE KEY IS THAT YOU WANT THAT CLIENT'S FUTURE BUSINESS,
AND YOU WANT THE BUSINESS OF HIS FRIENDS, BUSINESS
ACQUAINTANCES, EVEN HIS ENEMIES. HE WILL REFER OTHER
BUSINESS TO YOU, IF YOU HANDLE HIS NEEDS IN A PROFFESSIONAL
MANNER.

MODEL III MODEL II
GENERAL LEDGER 100 ACCOUNTS 504 ACCOUNTS

1830 ENTRIES 11420 ENTRIES
INVENTORY 1000 ITEMS 3000 ITEMS
ACCOUNTS PAYABLE 75 VENDORS 500 VENDORS

1000 TRANSACTIONS 3000 INVOICES
200 VENDORS
800 TRANSACTIONS

ACCOUNTS RECEIV. 300 CUSTOMERS 300 CUSTOMES
1000 TRANSACTIONS XXX

MAILING LIST 990 NAMES 3000 NAMES



